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o 'you, »..EME% =mvvmm. _
an ° apartment- in

today’s- .super-tight
market — unfortunately,
it’s not. time to bust out
_the bubbly just yet.
Having ‘your -

mOnmwnmm doesn’t. ‘mean.

-youw're anywhere near out
-of the woods. You've still
got that contract to nail

down — and if you don’t '
-nail it right, you can end,

up ... well ... screwed., © -

““T didn’t sleep well at all
for - those few . days the
contract . was out -there
“waiting to be-signed,” says

-Jason Jahn, 23, who bought -
a ‘Midtown - West oobmo_.

earlier this month..
-“Whén. ‘you've finally

gotten off the high-of get-

tingan wnnmﬁma offer, you

feel ‘like you've rounded-
this great: corner, but going -
to contract is ammb:mg mum.,

most ::bmnﬁbm >

Hor
A .=_m BIG THREE _

- ous,

Contracts - are full of -
minor clauses and sticking -
points, and they’re all the

- more complicated in Man--

hattan, but there are some

key things you can look'to -

include.

. vmﬂbou in wmm_ &mﬂwnm la

wm».ow.m you even go - 8..

contract, the buyer and

seller must agree on a pur-
chase price, a ¢losing date
and financi .
Says Eric -Gonchar,

are

for the deal,

o

estate attorney' at' Kane

Wommumﬂ. P.C. who Hmmnrmm

estate H.mnHEﬁm

" “It seems stupid, obvi-
but if the seller and

purchaser den’t agree:on
those - three things, you

- 'wWor’t even go to contract,”

Gonchar says.

ing date mb& B.&S sure the

‘buyer to back:out if! k€
=~ . doesn’t get amortgage:
ﬂmnn nnam to new _.mm_ ’

-.>._.m n_._.< -.._ZP-.
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..wd: 3. Ew:Em it mmﬁnm :
‘all my ducks are in a row;”

50 you'ré in a much less

. secure position,” " says
- fahin, who.was-surprised

. - to. find out that he’d-be

,mmbmn agrees to: <»hw3 Em

hoyse by closing time.-

“Everybody wants: to .
_close a deal quickly, ‘but
.when you get urnreasons

able oﬁuonnmsoam ‘and:pars

“ties aren’t ready, nsmnwoum

ends up angry.and upset,;
says - Wﬂﬁr Schuinap, ™

tract’s _Gw clauses- ri
now is ;financing: ; Carn:
ﬂ.wnﬁm mmbmnwz% contain
some  provision: for' the

‘But since the'New York
Bmﬁﬁn SO. »mmu.omm:\m_%

favors sellers right - now;
it’s common for: buyers to-
- bé asked to agree to-a non~

contingency: . .clause
meaning you're.obligated

"+ to buy the apartment
- Pick a reasonable QOm-.

whether.: you've ,mon ‘the

Bobm% or not.

“heldtoa uon.nongm.g% .

“ clause. - ..
Also, make sure that the

-amount of your down pay-
" ment (almost always 10.

vmnnoa a». Em wE.nr»mm

3
¥
5

Wv:nmv awuo_mﬁ_w spelled
out in the contract.

The seller’s attorney
usually deposits the mon-
‘ey into a ‘trust account
i antil -closing - "E-m. but
-make - sure you know

" exactly how long the mon--

- ey will be held for.

7. Additionally; be sure the

+contract spells out all the
‘tlosing costs, fees and

. »&cmﬁﬁmunm. along with

ii.s\.iuow,ﬁ..gi .

_.Q__Smmw what’s included in
your _...E.ow»mm of Em bnow-
i mﬂ@

“This.always wmnoﬁom a
B&on g»awnrm. Oouorua
says. “It’s "amazing how

many closings I go to

where the buyer -thinks

- the curtains are included,”

and the seller removes
n_amﬁ because they’re not

in. 9@ contract.”

“Tt QSQ_NSW how :5@
closings I go to where the
guw_&, thinks. the curtains. -

> includ, Q:.l&.i& m..._.,_“?..%g. -
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gomm »bmﬂmeG are sold
in “as is” condition, but the
appliances must be in work-
ing condition ~ important .
to note in the contract,

“Buying an - apartment

" isn’t like v:Em anew car,”

Schuman said. “You’re buy-
ing it subject to scratches .
and- dings and imperfec-
tions, but the mvvrwuonm

- nuisance problems,

~

~_ process?

E:E to work.” - :
Usually the day. cmmomoA
the closing, the buyer, the .

""seller and their broker will .

do a final inspection — -

_known as a walk- -through —

to make sure.that the apart-
ment’s.in the sameé condi-
tion theéy saw when they -

" made the offer. If it isn’t, the

seller is obligated to. give
the. buyer a credit towards
the price of repairs. :
There are also all sorts of
obscure- bnosmaonm in con- .

~. tracts, such as waiving the -

right to inspect for- _amm...
paint hazards, and '
sure’ the seller unb—.amoam .
‘that there haven’t been any. .
such as
smoking neighbors or vwnw.

-ing dogs.

Sound . like a lot- to
Experts  warn
against going at it alone.

“I can’t tell you how many

“"deals I take -over from-

lawyers who messed up —
- and I'm not just saying that
becaiise 'm a ~m€<on. “Gon--
char says.

‘A seller’s not going to
volunteer any information,
.and if you don’t know what
to look for, you can get
»Vmo_ﬁo_w killed.”



